Kloud-12
State Sales Manager

As it continues to expand its customer base in the Southeast, Kloud-12, formerly known as Dooley Education Solutions, is seeking a highly-skilled executive to lead the strategy, execution and sales functions for the rapidly-growing company in the state of Alabama.

DESCRIPTION
Kloud-12 is an education technology company, based in Atlanta, Georgia, focused on simultaneously making schools safer, smarter and more secure.  The qualified candidate will have excellent presentation, communication, customer service and closing skills. Primary duties include scheduling, leading and executing sales presentations/meetings, follow-up with existing and potential customers, and prospecting at state conferences/trade shows.

REQUIREMENTS
1. Excellent presentation and communication skills
1. Previous experience in the education field as a district or school-level administrator, instructional coach or sales executive
1. 4-year college degree
1. Ability to work independently with keen attention to detail and organizational skills 
1. Self-starter and highly self-motivated 
1. Strong positive attitude and work ethic
1. Team Player
1. Able to travel throughout the state of Alabama an average of two to four days per week

Preferred candidate will reside in the state of Alabama.

Salary plus commission and bonus plan included.  Kloud-12 offers a comprehensive benefits package including medical, dental and 401K plan.

Qualified candidates should email a resume to Brent Coleman at bcoleman@dooleyeducationsolutions.com or call 678-333-4183.
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